SAP Innovation and Optimization Pathfinder: IT and LoB editions
Customer-specific report highlighting improvement and innovation potentials
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An SAP Innovation and Optimization Pathfinder report for each situation
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_ S\l RECOMMENDED  IMPROVE BUSINESS  OPTIMIZE
Automotive Industry OVERVIEW

SUMMARY INNOVATIONS PROCESSES I.T.

EXECUTIVE SUMMARY — KEY FINDINGS

Recommended Innovations
Key recommendations for Sample Inc.:

g Simplified User Experience m Digital Core Innovations @ SAP Cloud Extensions
HANA

Relevant SAP Fiori Apps for: Relevant innovations: Relevant enhancements for:

* Manager =  Supply Chain = SAP Jam

= Manager - Travel Info = Sourcing & Procurement = SuccessFactors Compensation

» Transportation Manager = Sales, Commerce and Service = SuccessFactors Employee Central

Improve Business Processes 7Z) Optimize IT and Accelerate Innovation
Key findings for Sample Inc.: Key findings for Sample Inc.:

Areas with potential for business improvement: Areas with potential for IT improvement:

= Order to Cash, Finance: Overdue customer payments = Users with extended usage rights

» Procure to Pay: Overdue purchase order items = Database growth per month

» Order to Cash: Overdue outbound deliveries = Total number of Z-transaction out of overall (%)
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© 2019 SAP SE or an SAP affiliate company. All rights reserved.

No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of SAP SE or an
SAP affiliate company.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered trademarks of SAP SE
(or an SAP affiliate company) in Germany and other countries. Please see http://global12.sap.com/corporate-en/legal/copyright/index.epx for additional trademark
information and notices.

Some software products marketed by SAP SE and its distributors contain proprietary software components of other software vendors.
National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or warranty of any kind, and SAP SE or its
affiliated companies shall not be liable for errors or omissions with respect to the materials. The only warranties for SAP SE or

SAP affiliate company products and services are those that are set forth in the express warranty statements accompanying such products and services, if any. Nothing
herein should be construed as constituting an additional warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or any related presentation, or to develop or
release any functionality mentioned therein. This document, or any related presentation, and SAP SE’s or its affiliated companies’ strategy and possible future
developments, products, and/or platform directions and functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for
any reason without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or functionality. All forward-
looking statements are subject to various risks and uncertainties that could cause actual results to differ materially from expectations. Readers are cautioned not to place
undue reliance on these forward-looking statements, which speak only as of their dates, and they should not be relied upon in making purchasing decisions.
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